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Principle: You speak (write) in order to be heard (understood)
Purpose: To communicate & persuade.

Lawyer's Role: Represent one side only because clear conflict of interest.

Key Obijectives (in order of priority):

1.Clarity

2.Precision

3.Simplicity

Methodology:

1.Know how to use standard forms.

2.Read your own writing with "different" eyes.
3.Have objective person read your writing.
4.Do not get lazy with unitary contracts.
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Reminder:Legal documents are only tested when read by people who did not participate in
the writing process, and therefore not familiar with background e.g. judge, lawyer, expert.








